FARM AND RANCH

Cattle & Working - Cutting & Equestrian Facilities
Hunting & Recreational - Investment
High Game - Large Acreage

REAL ESTATE GROUP

HORSEMAN'’S PARADISE
5071 FM 1810 - CHICO, TX

Pl o

4 26.98 Acres
4 4,186 sf / 5 bedroom / 3.5 bath
4 Pool & Hot Tub

4 His & Hers Horse Barns

4 Brand New Hot Walk

4 170x270 Arena

4 30x30 Shop

4 Additional 81.5 AcresAvailable

Eric Farrell | Mobile: 817-304-5858 ' Email:eic@clarreg.com
Stephen Reich | Mobile: 817-597-8884 | Email: stephen@clarkreg.com

The information contained herein was obtained from sources believed reliable: however, Clark Real Estate Group makes no guarantees, warranties

or representations as to the completeness or accuracy thereof. The presentation of this property is subject to errors, omissions, change of price
prior to sale or lease or withdrawal without notice.
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PROPERTY INFORMATION

Property Information:

This Wise County horseman’s paradise has it all. The 4,000+ square foot
home has 5 bedrooms 3.5 baths with granite counter-tops and hardwood
& tile flooring through-out. The pool and hut tub add to the luxury of this
home. In addition to the pool, the back porch makes this property ideal for
entertaining or relaxing all year long! His and hers horse barns were built to
hold 4 to 5 horses each and make for easy keeping. You can put your horses
on the brand new hot walker just before its time to rope or ride in the 170X270
arena. 30X30 shop with adjacent storage provides plenty of room to store the
toys, or makes a perfect workshop. Additional 81.5 acres available.

Location:
Property is Located 9.5 Miles West of Decatur on FM 1810 on the south side of
the road. Sign on property.

Utilities:
Septic, Well

Pool Features:
Attached Spa, Cleaning System, In Ground Gunite, Water Feature

Miscellaneous:
Fenced for Cattle, Fenced for Horses, Hot Walker, Outdoor Arena

" Eric Farrell | Moblle 817-304-5858 | Email: erlc@clarkreg com
Stephen Reich | Mobile: 817-597-8884 | Email: stephen@clarkreg.com

The information contained herein was obtained from sources believed reliable: however, Clark Real Estate Group makes no guarantees, warranties
or representations as to the completeness or accuracy thereof. The presentation of this property is subject to errors, omissions, change of price
prior to sale or lease or withdrawal without notice.
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The information contained herein was obtained from sources believed reliable: however, Clark Real Estate Group makes no guarantees, warranties
or representations as to the completeness or accuracy thereof. The presentation of this property is subject to errors, omissions, change of price
prior to sale or lease or withdrawal without notice.
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Eric Farrell | Mobile: 817-304-5858 | Ema|I erlclarkreg com
Stephen Reich | Mobile: 817-597-8884 | Email: stephen@clarkreg.com
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The information contained herein was obtained from sources believed reliable: however, Clark Real Estate Group makes no guarantees, warranties
or representations as to the completeness or accuracy thereof. The presentation of this property is subject to errors, omissions, change of price
prior to sale or lease or withdrawal without notice
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Eric Farrell | Mobile: 817-304-5858 Ema|I erlc@clarkreg com
Stephen Reich | Mobile: 817-597-8884 | Email: stephen@clarkreg.com

The information contained herein was obtained from sources believed reliable: however, Clark Real Estate Group makes no guarantees, warranties
or representations as to the completeness or accuracy thereof. The presentation of this property is subject to errors, omissions, change of price
prior to sale or lease or withdrawal without notice.




Information About Brokerage Services 11-2-2015
oo Texas law requires all r'eal estate lfcen.?e holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
- A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
« A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
. Put the interests of the client above all others, including the broker’s own interests:
« Inform the client of any material information about the property or transaction received by the broker;
» Answer the client’s questions and present any offer to or counter-offer from the client; and
«» Treat all parties 0 a real estate transaction honeslly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum dulies
above and must inform the owner of any material information about the property or transaction known by the agent, including
infermation disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes he buyer/tenant's agent by agreeing 1o represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
« Musttreat all parties to the transaction impartially and fairly;
« May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction
« Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
© that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
© any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
» The broker's duties and responsibilities to you, and your obligations under the representation agreement.
- Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purpases. It does not create an obligation for
you to use lhe broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Clark Real Estate Group 05980750 tim@clarkreg.com (817) 458-0402

Licensed Broker/Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Tim Clark 0516005 tim@clarkreg.com (817)578-0609

Designated Broker of Firm License No. Email Phone

Tim Clark 0516005 tim@clarkreg.com (817)578-0609

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Eric Farrell 0679523 ericl@clarkreq.com (817)304-5858

Sales AgenY/Associate’'s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

TAR 2501 1ABS 1-0
Clark Real Estate Group, 8901 E, Hwy. 377 Cresson. TX 76035 Phone: §17-578-0609 Fax:817-396-4544 IABS
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