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Ft. Pierre, SD 

2 Lots | 1.48 Acres +/- | $280,000 

LOT 1- WALDRON ST. | 0.85 ACRES | $136,000.00. 

LOT 3- SALE BARN RD. | 0.63 ACRES | $144,000.00 
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Executive Summary:  

Two undeveloped industrial lots in Ft. Pierre, SD with access and 
visibility that will meets the development needs of any new or 
expanding business.  PRICED TO SELL AT $280,000.00 - sells 
individually or separately. 

These lots are ready for a new or expanding business without any 
improvements that will restrict or have to be remodeled to fit your 
needs and the industrial zoning classification allows the new owners the 
most liberal development plans.  This is property worth looking at. 
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Location: 

Property is located in the heart of the industrial district in Ft. Pierre, SD 
near the Ft. Pierre sale barn, grain elevator, truck repair shops, lumber 
yards, large construction companies and more, and adjacent to well-
maintained streets.  

Locale: 

The historic community of Ft. Pierre, South Dakota still has a peaceful 
and nostalgic culture of the Old West, but provides the area with a 
residential and business friendly climate second to none.  Ft. Pierre 
remains beneficially influenced by the area’s agricultural industry, but 
also captures much of the benefits of the State Capitol, center of 
government, and the business and finance claims of neighboring Pierre, 
South Dakota. And for those with recreational, hunting, fishing and 
outdoor interests, the Missouri River, Oahe Lake Reservoir, Lake Sharpe 
Reservoir and surrounding areas ensure this area is the recreation and 
outdoor sporting capitol of the world.   
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Size & Legal Description:  

Lot 1 is 123.05’ by 299.62’ with frontage on Waldron Street and Lot 3 is 
122.89’ by 225.05’ with frontage on Salebarn Road.  The legal 
description is Lots 1 and Lot 3, H & T Addition, a replat of Block 2, Haisch 
Addition, Haisch Outlot No. 1 of Lots 5 & 6, Thomas First Subdivision, 
City of Ft. Pierre, Stanley County, South Dakota.   

Access: 

Access to Lot 3 is Salebarn Road which is a well maintained paved 
street.  Access to Lot 1 is Waldron Street which is a well maintained 
gravel street in Ft. Pierre. 

Utilities: 

Electric, water and sewer are available through the infrastructure of the 
city of Ft. Pierre. 

Taxes: 

2020 taxes payable in 2021 are: Lot 1 $1,566.10 and Lot 3 $1,214.88.

http://www.hewittlandcompany.com
mailto:info@hewittlandcompany.com
http://www.hewittlandcompany.com
mailto:info@hewittlandcompany.com


Ft. Pierre, SD Industrial Property 
Stanley County, SD | Ft. Pierre, SD 

2 Lots | 1.48 +/- Acres | $280,000 

• LOT 1- WALDRON ST. | 0.85 ACRES | $136,000.00. 
• LOT 3- SALE BARN RD. | 0.63 ACRES | $144,000.00

Ft. Pierre Industrial Property
Stanley County, South Dakota,  AC +/-

Marker

Hewitt Land Company
P: 6057912300          info@HewittLandCompany.com          13161Arapahoe Drive, Piedmont SD, 57769

The information contained herein was obtained from sources
deemed to be reliable.
  MapRight Services makes no warranties or guarantees as to the
completeness or accuracy thereof.
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For more information or to schedule a viewing, 
please contact: 
Dan Todd: dan@hewittlandcompany.com | (605) 494-0205 

Acreages are derived from the Stanley County Assessor’s office and 
are not guaranteed accurate. Property sells by legal description 
only. Actual legal description shall be derived from the 
commitment for title insurance when completed. Buyers shall be 
aware that the fences may not follow the property boundaries. This 
offering is subject to change, withdrawal or prior sale without 
notice.  
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SDREC.REALESTATERELATIONSHIPSDISCLOSURE.2008 

REAL ESTATE RELATIONSHIPS DISCLOSURE 1 
South Dakota real estate brokers are required to develop and maintain a written office policy that sets forth agency and brokerage 2 
relationships that the broker may establish. The broker must disclose in writing the types of agency and brokerage relationships the 3 
broker offers to consumers and to allow a consumer the right to choose or refuse among the various real estate relationships. The 4 
following real estate relationships are permissible under South Dakota law. 5 
 6 
X Single Agent-Seller’s/Landlord’s Agent: Works on behalf of the seller/landlord and owes duties to the seller/landlord, which include good 7 
faith, loyalty, and fidelity. The agent will negotiate on behalf of and act as an advocate for the seller/landlord. The agent may not disclose 8 
confidential information without written permission of the seller or landlord. 9 
X Single Agent-Buyer’s/Tenant’s Agent: Works on behalf of the buyer/tenant and owes duties to the buyer/tenant which include good faith, 10 
loyalty, and fidelity. The agent will negotiate on behalf of and act as an advocate for the buyer/tenant. The agent may not disclose confident ial 11 
information without written permission of the buyer or tenant. 12 
X Disclosed Limited Agent: Works on behalf of more than one client to a transaction, requiring the informed written consent of the clients 13 
before doing so. A limited agent may not disclose confidential information about one client to another without written permission releasing that 14 
information. While working to put the transaction together, agents in a limited agency transaction cannot negotiate nor advocate solely on 15 
behalf of either the seller/landlord or buyer/tenant. A limited agent may not be able to continue to provide other fiduciary services previously 16 
provided to the client. 17 
⁯Appointed Agent: Works on behalf of the seller/landlord or buyer/tenant and owes the same duties to the client as that of a single agent. A 18 
seller/landlord or buyer/tenant with an appointed agency agreement is represented by agents specifically named in the agreement. Any agents 19 
of the firm not named in the agreement do not represent the seller/landlord or buyer/tenant. The named appointed agent acts solely on behalf of 20 
his or her client and may only share confidential information about the client with the agent’s responsible broker or the broker’s designated 21 
broker who is also named in the agreement. Other agents in the firm have no duties to the seller/landlord or buyer/tenant and may act solely on 22 
behalf of another party in the transaction. The responsible broker and the broker’s designee act as a disclosed limited agent when appointed 23 
agents within the same firm are representing their respective clients in the same transaction. 24 
⁯Transaction Broker: Exercises reasonable skill and care in assisting one or more parties with a real estate transaction without being an 25 
advocate for any party. Although the transaction broker will help facilitate the transaction, the licensee will serve as a neutral party, offering no 26 
client-level services (such as negotiation) to the customer. The transaction broker may not disclose confidential information about a party to 27 
another without written permission releasing that information. 28 
 29 
Duties of a buyer, tenant, landlord, or seller: The duties of the real estate licensees in a real estate transaction do not relieve a party to a 30 
transaction from the responsibility to protect the party's own interests. Persons should carefully read all documents to ensure that they 31 
adequately express their understanding of the transaction. If legal or tax advice is desired, consult a competent professional in that field. 32 
 33 
All real estate licensees must provide disclosure of all actually known adverse material facts about the subject property or a party’s 34 
ability to perform its obligations. 35 
South Dakota law requires a written agreement which sets forth the duties and obligations of the parties as described in the brokerage 36 
relationships itemized above. 37 
 38 
The office policy of ___Hewitt Land Company, Inc.__________________________________________ (company) is to offer only those 39 
services marked above. 40 
 41 
By___JD Hewitt________________________________________________(licensee)  42 
 43 
Acknowledgment: I have been presented with an overview of the brokerage relationship options available and hereby acknowledge receipt of: 44 
 X Real Estate Relationships Disclosure form 45 
 ⁯Consumer Real Estate Information Guide (residential property sales transaction only) 46 
I understand that receipt of these materials is for disclosure purposes only and does not constitute a contract or agreement with the licensee. 47 
 48 
Signature_X________________________________________________________ Date______________ Time______________am/pm 49 
   50 
Signature_X_______________________________________________________ Date______________ Time______________am/pm 51 
   52 
 53 
By marking a box and signing below, it is understood that the consumer is working without the benefit of client or transaction broker 54 
representation. 55 
 56 
X Buyer/tenant understands that Broker is not representing Buyer/Tenant as a client or working with Buyer/Tenant as a transaction broker. 57 
Buyer further understands that Broker is acting as agent for the seller or is assisting the seller as a transaction broker. 58 
 59 
Seller/Landlord understands that Broker is not representing Seller/Landlord as a client or working with Seller/Landlord as a transaction broker. 60 
Seller further understands that Broker is acting as agent for the buyer or is assisting the buyer as a transaction broker. 61 
 62 
Signature(s) _______________________________________________________________ Date_____________ Time_______am/pm 63 
 64 

http://www.hewittlandcompany.com
mailto:info@hewittlandcompany.com
http://www.hewittlandcompany.com
mailto:info@hewittlandcompany.com

